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Severna Park residents, Robert and Robin Cohl, provide

quality chiropractic health care to many local patients.
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Bob Fleer, owner of Complete Chimneys, has more than
30 years experience in the fireplace and chimney industry.

Cohl Chiropractic Uses Latest Technology To Treat Patients

Complete Chimneys, The Fireplace and ChimneyExperts

Brian Kuhn

Kuhn Provides Financial Planning

Hobby Or Business?

Chamber Update

By Linda Zahn, CEO,
Greater Severna Park

Chamber of Commerce
We’ve had quite a Feb-

ruary this year! I think people
are more than ready for spring.
March 20, also known as the
vernal equinox in the northern
hemisphere, will be the first day
of spring in 2010. Bring it on!

One of the great celebra-
tions in the spring is Earth Day.
This year there will be an
Earth Day celebration on
April 24 from 10:00am-
2:00pm at St. Martin’s-In-The-
Field Episcopal Church and
school on Benfield Road. Spon-
sored by the Severna Park
Watershed Action Group, this
event will feature vendors with
“green” products and projects,
food vendors and lots of great
information about the environ-
ment. Vendors are being sought
and you can learn more and
get an application by contact-
ing the Greater Severna Park
Chamber of Commerce at
410-647-3900.

Another spring activity
for the Greater Severna Park
Chamber of Commerce is its
annual Small Business
Showcase, planned for Satur-
day, May 8 at Marley Station
Mall. This showcase is a
snapshot of the businesses in
the Chamber and a chance to
learn more about the great
products and services they
offer. Planned for the Satur-
day before Mother’s Day, the
show takes advantage of the
foot traffic generated by that
busy shopping weekend. For
information on exhibiting,
please call Linda Zahn at 410-
647-3900. The showcase is
chaired by Paulette Morris of
Idea Weaver Promotions.

Business Mixers are

a tremendous way to meet
people and make valuable con-
tacts in a social setting.
Garry’s Grill is catering our
next Mixer at Arundel An-
tiques on March 18 from
5:00-7:00pm. The fee is $10
for members who pre-pay and
$15 at the door. Non-members
fee is $20. Arundel Antiques
is located in the Severna Park
Village Shopping Center at
555 B&A Blvd. Registration
is available online at
www.severnaparkchamber.com,
or by calling 410-647-3900.

Our Business Bites pre-
sentation in February was quite
popular and deserves an en-
core! We are satisfying demand
by continuing the subject of So-
cial Media Networking for
Business on March 24 at Brian
Boru to cover information on
Facebook and LinkedIn. The
presenter will be Chris Isham
of SRT Solutions. The fee is $20
for members and $35 for non-
members, and there is a choice
of entrée. Social media net-
working is a huge and rapidly
growing concept and the more
you know, the better off you’ll
be! Please join us!

There will be two Joint
Networking Breakfasts in
March. Due to the unruly Feb-
ruary weather, there is a re-
scheduled event at La
Fontaine Bleu in Glen Burnie
on March 11 and also a break-
fast on March 24 at Double
Tree Hotel in Annapolis. Reg-
istration is available online at
www.severnaparkchamber.com,
or by calling 410-647-3900.

The Greater Severna
Park Chamber of Commerce
is beginning production on its
popular Business and Commu-
nity Guide in March. This pub-
lication is hand-delivered to a
huge number of our area homes
and is a popular resource piece.
If you’d like to learn more
about having a listing in the
Guide, please contact Linda
Zahn at 410-647-3900. It is one
of the advantages of member-
ship we offer. We also offer
commercial and residential en-
ergy cooperatives, and leads
groups at no additional cost.
Contact us to learn more or get
an invitation to one of our Wel-
come Breakfasts for New and
Prospective Members.

By Darrell Mak
The axiom “an ounce of

protection is worth a pound of
cure” goes a long way at the
chiropractic offices of Dr.
Robert M. Cohl. Cohl, a firm
believer of using preventative
techniques to avoid injuries,
has been providing chiroprac-
tic services, along with his
practicing wife Robin, at his
Glen Burnie office since 1996.

“I believe that personal-
ized preventive care is of ut-
most importance in helping
people achieve their health
goals,” says Cohl. “My devo-
tion to good health is the basis
and primary focus of my prac-
tice. I value the trust and con-
fidence of my clients, with
whom I work in partnership
for better health.”

When it comes to good
preventative health practices,
the first thoughts in Cohl’s mind
include “sound nutrition and
exercise.” They are the two
key factors for people to re-
member to prevent future
problems, he says.

Cohl, a board-certified
chiropractor specializing in
sports rehabilitation, is an ex-
pert in dealing with strains and
sprains. He combines more
traditional chiropractic tech-
niques with the latest technol-
ogy to help patients reduce
pain and improve perfor-
mance.

With spring just around

the corner, many people will
be getting back outside to en-
joy a full season of outdoor
sporting activities and exer-
cise. While many will have
good intentions, one of the
unintended consequences of
becoming more active after a
long winter break is an in-
creased vulnerability to inju-
ries and strains.

Sports injuries, particu-
larly repetitive stress or over-
use injuries, are a large part
of Cohl’s work. Over the past
few years, his office has
worked with many runners

and other athletes to treat a
variety of overuse injuries. At
the 2007 Annapolis 10-miler
race, Cohl introduced cold la-
ser therapy to runners to
complement traditional soft-
tissue therapy, which focuses
on manually treating muscles
and ligaments to relieve over-
use injury pain.

When treating pre-exist-
ing medical/athletic conditions
in sports, cold laser is ex-
tremely effective in tendoni-
tis, tendonosis, bursitis, strains
and sprains, scar tissue, burns,
fractures, arthropathies and

neuromuscular dysfunction.
Cold laser therapy causes
nerve, muscle, joint and skin
tissues to heal faster. It stimu-
lates injured cells with light
energy at a wavelength fre-
quency that enhances cell di-
vision, growth, and promotes
microcirculation of the blood
vessels, leading to a quicker
recovery.

“It’s amazing,” says
Cohl. “One application can
make a difference.” In a clini-
cal setting, cold laser technol-
ogy has shown a profound
capacity to reduce inflamma-
tion in both acute and chronic
problems, improve range of
motion, and integrate the lo-
comotive process.

Cohl says he uses cold
laser therapy on almost all of
his patients, and it has im-
proved 80 percent of them.
“One visit with the cold laser
is like two to four visits with-
out it,” he adds.

Dean Taylor of Glen
Burnie has been awed with
Cohl’s abilities, knowledge
and enthusiasm and knows
how effective cold laser
therapy can be. He has been
a longtime patient of Cohl’s but
vividly recalls one incident
where his shoulder was in so
much pain he was certain he
tore something. “After one
treatment, it was like it never
happened,” says Taylor. “I
was very impressed by it.”

By Darrell Mak
It’s a chilling fact: heat-

ing fires account for more than
30 percent of residential home
fires every year, according to
the U.S. Fire Administration,
and represent the second lead-
ing cause of all residential fires
behind cooking fires. Many of
these fires are the result of
mechanical failure or improper
maintenance of heating equip-
ment.

Oftentimes these pre-
ventable fires occur because
people are unaware of the
risks and safety measures of
heating with wood and other
fuels. However, following
some simple procedures can
keep fireplaces operating in
good condition, and topping
the U.S. Fire Administration’s
list of recommendations is to
have chimneys or wood stoves
inspected and cleaned annu-
ally by a certified chimney
specialist.

Complete Chimneys,
Inc., established in 1984, is
Maryland’s largest provider of
chimney, duct and masonry
services.

“We have become the
largest provider because of a
simple philosophy: customer
satisfaction means every-
thing,” says Bob Fleer, owner
of the Severna Park-based
company.

Complete Chimneys of-
fers a full range of chimney
and related services, including
chimney repairs and mainte-
nance, chimney and fireplace

accessories, gutter guards and
duct cleaning for commercial
and residential properties. It
specializes in chimney inspec-
tions, relining, repairs and fab-
rications, and also performs
inspections and maintenance
of oil and gas furnace flue
vents to help maintain energy
efficiency.

“We make sure the sys-
tems are being operated prop-
erly and evaluate masonry
work, which will help keep the
environment clean,” notes
Fleer.

Chimney fires typically
occur from the combustion of
residue deposits, known as
creosote, on the chimney’s in-

ner surfaces. The process
begins with the incomplete
combustion of a fuel source
such as wood. The unburned
volatiles are heated to a va-
por state, then condense on
cooler surfaces, like the chim-
ney liner, as flammable creo-
sote deposits. Without clean-
ing, creosote will continue to
accumulate until the chimney
clogs completely or the creo-
sote ignites.

The service personnel at
Complete Chimneys are all
qualified professionals and are
led by Fleer, who is a certified
chimney sweep, has more than
30 years experience as a
chimney expert, and has pio-

neered new techniques and
products for the industry that
are now in use by chimney
companies worldwide.

Complete Chimneys is
licensed, bonded and insured,
and a member of the National
Chimney Sweep Society and
the National Chimney Sweeps
Guild, where Fleer was re-
cently elected as director of
the Mid-Atlantic region.

Keeping up to date us-
ing the latest technologies,
Complete Chimneys offers
detailed inspections of inter-
nal flue components using
closed-circuit television that
allows closer inspection of
hidden and less-accessible
areas.

Not all damaged flues
require replacement. Fleer’s
company was chosen to rep-
resent HeatShield, a sealant
material that can repair gaps
and cracks to restore the in-
tegrity of a chimney’s flue
without having to perform a
complete relining, which can
be done at a fraction of the
price of a reline, according to
Fleer.

Complete Chimneys
takes pride in offering custom-
ers honest appraisals, and
Fleer and his technicians stand
behind their work.

“We call it as we see it.
We don’t make up work,” as-
sures Fleer. “If you’re un-
happy, we will work with you
until you are, and if we can’t
make it right, we will refund
your money.”

Submitted by Ann Furst,
CPA, Gardiner & Appel

Group, Inc.
“Find what you love to do

and make that your profession.”
How many of us were given
that advice and thought, if only
it was that easy? Many people
have hobbies that fulfill a pas-
sion. Could you make money
from your hobby? If the answer
is yes, then the question be-
comes, “When does your
hobby become a business?”

First let’s define a hobby.
The IRS defines a hobby as an
activity that you do not pursue
for profit. You engage in a
hobby because you enjoy it, no
matter what it costs. You may
earn some extra spending
money, but it is not intended to
be a reliable source of income.
In that case, the IRS will only
let you deduct hobby-related
expenses and losses up to the
amount of profit you earned
from the hobby. This applies
only to sole proprietorships and
single member LLCs; partner-
ships and corporations are not
subject to hobby loss rules.

If you decide to transform
your hobby into a business,
there are several things you will
need to do to convince the IRS
you are running a business as
they define it. First, there is the
“three of five” test. Has your
business earned a profit in three
out of the last five years? Let’s
face it, if you lose money for
more than a year, you might
want to consider closing up
shop. However, if you believe
in your venture, you can stick
with it and use other factors to
convince the IRS.

There are eight questions
the IRS published in its 2009-
10 summer tax tips that can
help determine if your activity
is a hobby or a business.

1. Is the purpose of
your activity to make a profit?

2. Do you participate in
your activity just for fun?

3. Do you depend on in-
come from the activity?

4. Have you changed
methods of operation to im-
prove profitability?

5. Do you have the
knowledge needed to carry on
the activity as a successful
business?

6. Have you made a profit
in similar activities in the past?

7. Does the activity
make a profit in some years?

8. Do you expect to
make a profit in the future
from the appreciation of as-
sets used in the activity?

The IRS might look for
other evidence to prove you
are running a bona fide busi-
ness. Current business li-
censes, business cards and
marketing materials, a busi-
ness bank account and a well-
maintained set of books are
helpful if the IRS should
choose to audit your activity.

If you and your accoun-
tant determine you satisfy
enough of the above require-
ments, you have a business.
You will be able to deduct all
reasonable and necessary
business expenses on Sched-
ule C, and any loss incurred
can help reduce other income
and lower your overall tax bill.

Since 1979, The
Gardiner & Appel Group, Inc.
has been providing financial
counseling, tax preparation,
recordkeeping solutions, per-
sonal and business invest-
ments and management advi-
sory to the local small busi-
ness community. Investment
services are provided by
Middleton Gardiner Group,
LLC in Severna Park.

Brian Kuhn, a financial
advisor at Retirement Plan-
ning Services, grew up in the
heart of Severna Park in the
community of Ben Oaks on
the Severn. People in the
area know it as a quaint
community at the edge of the
Severn River where resi-
dents enjoy boating and the
natural spring-fed pool.
These days, however, are
very different for the planner
and director of sales at RPS
in Millersville. From frequent
client meetings to seminar
speaking engagements to
seeking additional educational
recognition, Brian is fully im-
mersed in the retiring baby
boomer generation.

“Severna Park is an area
full of households preparing
for retirement, and to be able
to assist its residents on a daily

basis is very fulfilling, consid-
ering I spent so much time in
the community,” Kuhn said.
After graduating from Towson
University and obtaining insur-
ance industry credentials of
Chartered Life Underwriter
CLU, and Certified in Long
Term Care CLTC, Brian spent
eight years working with in-
surance companies and finan-
cial planners, refining their
operations and planning func-
tions before joining Retire-
ment Planning Services. Brian
prides himself on being a team
member at Retirement Plan-
ning Services and works
closely with CEO Mike
Steranka.

Severna Park’s resident
demographics consist of many
different backgrounds. Fair
amounts come from federal
government or state of Mary-

land employment back-
grounds. This type of employ-
ment typically offers the op-
portunity for retirement plan-
ning around pension income.
“There’s nothing that makes

our job more flexible than
knowing there is pension in-
come coming in to replace
one’s employment,” Kuhn
noted.

In today’s world of un-
derwater 401(k) plans and
uncertainty of social security
payments, many retirees are
concerned about how retire-
ment will look, and if it’s pos-
sible at all. That’s where firms
like RPS, Inc. can help.

If you or someone you
know is interested in more in-
formation, call Retirement
Planning Services at 443-308-
5200. Securities offered
through Broker Dealer Finan-
cial Services Corp. Member
FINRA/SIPC.

Advisory services of-
fered through Investment Ad-
visor Corp., an SEC registered
advisory firm.


